The $6 Trillion Coverage Gap

That you may be missing
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Why don’t Gen X & Gen Y own more life insurance?
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How do Americans bridge this coverage gap?

58% of individual insurance coverage owned by Gen X &Y is TERM INSURANCE!*

Let’s Work Together to Protect Gen X & GenY

SBLI has a robust Sales Program to help you target market Gen X & Gen Y. Please contact the SBLI Brokerage
Team at 888-224-7254 (Option 1) or go to our library of resources.

The generational categories used are as defined in LIMRA’s 2018 Insurance Barometer Study: Millenials are ages 19-37 and Generation X are ages 38-53. ‘Turn Up The
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https://www.sblibrokerage.com/marketing-tools/sales-strategies/?_sft_asset-sales-idea=gen-xy

